
It is expected that a Quorum of the Personnel Committee, Board of Public Works, and Administration Committee 
will be attending this meeting: (although it is not expected that any official action of any of those bodies will be 
taken) 
 

"Menasha is committed to its diverse population. Our Non-English speaking population and those with disabilities 
are invited to contact the Menasha City Clerk at 967-3603 24-hours in advance of the meeting for the City to 
arrange special accommodations." 
 

 
CITY OF MENASHA 

 Special Joint Common Council 
Plan Commission   

Electric and Water Utility Commission 
Third Floor Council Chambers 

140 Main Street, Menasha 
February 27, 2014 

5:30PM 
 

AGENDA 
 
 

A. CALL TO ORDER 
 

B. ROLL CALL/EXCUSED ABSENCES 
 

C. PUBLIC COMMENTS ON ANY MATTER LISTED ON THE AGENDA 
(five (5) minutes time limit for each person) 
 

D. DISCUSSION 
1.  Responses to Request for Proposals for 198 River Street Power Plant (Steam Plant). 

 
E. ACTION ITEMS 

1. Recommendation from Plan Commission concerning disposition of 198 River Street. 
2. Recommendation from Utility Commission concerning disposition of 198 River Street. 
3. Consideration of staff recommendation on sale and reuse of 198 River Street.   
4. Possible Closed Session pursuant to Wisconsin State Statute §19.85(1)(e) 

Deliberating or negotiating the purchasing of public properties, the investing of public 
funds, or conducting other specified public business, whenever competitive or 
bargaining reasons require a closed session. (Offer to Purchase) 

5. Reconvene into Open Session to act on items discussed in Closed Session. 
    

F. ADJOURNMENT 
 
 
 

http://www.cityofmenasha-wi.gov/COM/Clerk/Joint_Common_Council_and_Plan_Commission/2014/RFP%20Responses.pdf�
http://www.cityofmenasha-wi.gov/COM/Clerk/Joint_Common_Council_and_Plan_Commission/2014/Plan%20Comm%20Recomm%20Memo.pdf�
http://www.cityofmenasha-wi.gov/COM/Clerk/Joint_Common_Council_and_Plan_Commission/2014/Utility%20River%20street%20plant%20memo.pdf�
http://www.cityofmenasha-wi.gov/COM/Clerk/Joint_Common_Council_and_Plan_Commission/2014/Sale%20of%20198%20River%20Street%20Power%20Plant%20Memo.pdf�


 

Request for Proposal for 

Menasha Utilities 
Menasha, WI 

for 
Option 1:  Resume Operation of River 
                  Street Power Plant 
Option 2:  Purchase Equipment /  
                  Building / Land from River 
                  Street Power Plant 

 
Madison, WI . Minneapolis, MN . Marietta, OH 

Indianapolis, IN . Sioux Falls, SD 

 

Contact:  Thomas J. Butz  
10710 Town Square Drive NE, Suite 201 

Minneapolis, MN  55449 
Direct:  763-783-5343 

Fax:  763-755-7028 
Email:  butzt@powersystem.org 

Web Site: www.powersystem.org 
 
 

August 26, 2013 
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Menasha Utilities 
Menasha, Wisconsin 

 
Request for Proposals 

Option 1:  Resume Operation of River Street Power Plant 
Option 2:  Purchase Equipment/Building/Land from River Street Power 

Plant 
 

Notice of Intent to Bid Due:  September 20, 2013 
Proposals Due:  November 8, 2013  

 

Introduction 

Menasha Utilities (MU or Utility) is seeking a party to purchase its River Street Power Plant which has 

electric generation and steam production capabilities.  The transaction can either be structured as a 

purchase of the facilities with the intent of continued operation, or as a transaction with the intent to 

purchase the facilities including the equipment, building, and land.  The equipment purchase option 

could either be for the purpose of being used in another application, or for salvage value.  This Request 

for Proposal (RFP) is seeking to identify parties interested in either option.  The timeline and process is 

structured to allow parties to indicate interest in the project and also include adequate time for parties to 

perform necessary due diligence before proposing on the transaction.   

 

Background Information  

In 1912, the City installed a 225 hp. diesel-generating unit and began furnishing electric light and power 

for domestic and commercial purposes.  In 1913, another 225 hp. diesel unit was added to meet 

increasing demands.  The continuing demand for electricity resulted in the installation of a 600 kW 

generator in 1930.  The total capacity of the plant at that time was 3.6 MW. 

 

The first two River Street steam turbines went on line in 1949 and were rated at 4 MW each.  This 

provided the Utility with additional capacity for maintenance outages and emergencies.  A third unit, 

with a rated capacity of 7.5 MW, was built in 1956; and another unit with a capacity of 13.68 MW was 

installed in 1963.  The total present day capacity of the River Street Power Plant is at 24.3 MW.  
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The major industry in Menasha is the pulp and paper industry which uses significant amounts of both 

electric power and industrial steam.  This pulp and paper production in Menasha is an important part of 

the economy and culture.   

 

Starting in 2004, the Utility invested over $40 million in rebuilding boilers, upgrading controls, 

refurbishing turbines and equipment, installing a new turbine, installing a steam/condensate system, as 

well as the environmental upgrades listed below.  The reason for the upgrade to the system was to create 

a co-generation facility and provide steam to industrial customers in Menasha who were using natural 

gas-fired boilers to generate steam for production.   

 

With the significant increases in natural gas prices during that period, there became greater interest in 

evaluating alternatives for supplying steam for the mills.  To reduce steam production costs, MU 

proposed to supply steam to the paper mills from the Menasha Power Plant.  In order to facilitate the 

transaction, MU constructed new steam and condensate pipelines to three mills.  To make the steam 

supply system as efficient as possible, MU also installed a new back pressure steam turbine to reduce the 

high pressure steam from the existing boilers to a pressure suitable for the mills.  With these changes, 

the River Street Plant became a high efficiency combined heat and power (CHP) plant with the thermal 

efficiency increasing from approximately 25 to more than 70 percent.  Power sales to Midcontinent 

Independent System Operator (MISO) began in April 2006, and CHP plant operations provided both 

industrial steam and electric generation output for the period from June 2006 through October 2009.  

The economics of providing steam to the plants from the CHP facilities became more challenging with 

the decrease of natural gas prices, and the plant was no longer economic to continue. 

 

Future Operational Considerations 

The electric output from the Menasha facility can be sold in the MISO market, and the Utility is willing 

to assign the interconnection agreement to allow the transaction to occur.  The electric output cannot be 

sold to Menasha directly.  In addition, the steam distribution facilities are still intact, and currently only 

two of the three customers expressed interest in steam for their production.  The 5 to 35 kV switchgear 

will remain at the facility for continued operations; however, it would be removed if the intent is 

purchasing the plant for scrap or resale. 
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Plant Environmental Improvements 

In an effort to reduce air emissions, MU made several improvements to the facility.  First, MU 

began using a very low sulfur Powder River Basin (PRB) coal.  To better accommodate this coal, 

MU also improved the existing coal handling system.  These improvements reduced coal handling 

fugitive dust emissions by eliminating outdoor coal unloading, storage, and handling.  Next, MU 

replaced the existing electrostatic precipitators on Boilers 3 and 4 with high efficiency fabric filter 

baghouses.  MU also made upgrades to the ash handling systems to reduce fugitive emissions. 

 

Environmental Compliance Issues 

In June 2009, the United States Environmental Protection Agency served Menasha Utilities with a 

Notice of Violation and Finding of Violation alleging that certain activities performed at the steam 

utility were undertaken without proper authorizations under the Clean Air Act.  The City of Menasha 

and Menasha Utilities have contested the alleged violations and are communicating with the EPA in an 

attempt to work out a resolution to these environmental issues in a cooperative fashion. 

 

Boilers 

The Menasha Utilities River Street Plant Boilers 3 and 4 are of similar design.  The general design 

specifications for these boilers are summarized in the following Table l. 

 

Both Boilers 3 and 4 are industrial type steam generators housed inside a masonry tile block and brick 

building.  The boilers are field erected, two drum, bent tube, natural circulation, water tube Stirling 

power boilers with water-walled furnaces and superheaters.  The boilers can be further classified as 

overfeed, spreader stoker-fired boilers with traveling grate ash removal.  The draft system of the boilers 

is a balanced draft system operating at a slightly negative pressure of approximately 0.15 inches of water 

column.  The boilers also utilize fly ash re-injection as well as internal mechanical dust separators, 

tubular air heaters, and economizers.  The ID fans are located on the hot side of the flue gas stream 

between the boiler and the current fabric filter baghouse which was upgraded from an electrostatic 

precipitator.  The baghouse is designed with a separate chamber for each boiler and crossover 

capabilities to facilitate on line maintenance.  The outlet of each chamber discharges to a common stack.  

Menasha Utilities River Street Plant Boilers 3 and 4 are industrial stoker-fired boilers.  These boilers 

were originally designed to fire high sulfur, high Btu Illinois Basin coals.  These boilers have a 
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combined total heat input capacity of 316 mmBtu per hour. 

 

                                                                                   Table 1 
Boiler Units 

                 Boiler #3               Boiler #4 
Service Date 1956 1964 
Manufacturer Springfiled Boiler Company Rile Stoker Corporation 
Boiler Type Stirling Power Boiler 

Water Tube 
Stirling Power Boiler 
Water Tube 

Firing Type Overfeed - Spreader Stoker 
Traveling Grate 

Overfeed - Spreader Stoker 
Traveling Grate 

Heat Input Capacity, 
mmBtu/hr 

131 202 

Steam Capacity (lbs/hr) 90,000 130,000 
Steam Pressure 725 875 
Furnace Volume (Cn Feet)  6150 
Air Heater Type Tubular Tubular 
Overfire Air Front Upper- Rear Upper & Lower Front Upper- Rear Lower 

 

Boilers 1 and 2 are still located in the facility; however, they were decommissioned and have not 

operated since the early 1980s. 

                                                        Boiler Units 
 Boiler #1 Boiler #2 
Service Date 1946 1949 
Manufacture Wickes Wickes 
Firing Type Stoker Stoker 
Steam Capacity (lbs/hr) 75,000 75,000 
Steam Pressure 625 625 

 
Turbine/Generating Units 

The Menasha Utilities River Street Turbines 3 and 4 are condensing turbines with multi-staged 

extractions available.  The general design specifications for these boilers are summarized in Table 2 

below. 

 

Turbine 5 is a backpressure unit with a pressure of 250 psig, an inlet pressure of 850 psig, and 

induction pressure of 650 psig.  The general design specifications for these boilers are also 

summarized in Table 2. 
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                Table 2 
Turbine I Generating Units 

 Unit #3 Unit #4 Unit #5 
Turbine    

Manufacturer Worthington Worthington Dresser Rand 
Service Date 1956 1964 2006 
Pressure (psig) 600 850 850/600 
Temperature (°F) 620 902 902/620 
Flow (lbs/hr) 90,000 130,000 130,000/90,000 
Speed (rpm) 3600 3600 6000 
Type Condenser Condenser Back Pressure 

Generator  
Manufacturer Electric Machinery Electric Machinery GEVISA 
KVA 9375 16094 8235 
Voltage 4160 13800 13800 
Ampere 1300 673 345 
Power Factor 0.8 0.85 0.85 
KW 7500 13680 6999 
Speed 3600 3600 1800 

 

Current Plant Environmental Permits  

The River Street Plant has the following permits in place, including a description of the expiration date 

of the permits: 

1. Wisconsin State Department of Natural Resources - Air Pollution operational control permit - 

Expires December 27, 2017 

a. Permit tied into Consent Decree and Judgment Case No 09-C-122 

b. Emission Limits: 

i. 0.30 lb/mmBtu of particulate emissions. 

ii. Coal or those fuel sources provided for in the permit are the only fuel that can be 

used at the facility  

iii. Opacity - 20% or number 1 on the Ringlemann Chart except during startup and 

shutdown. 

iv. If coal usage if greater than 25,000 tons/year - continuous opacity monitoring is 

required. 

v. Maximum of 2.35 lb/mmBtu of SO2. 

vi. Fugitive dust emissions - not allowing any dust to become airborne. 

vii. 20% opacity limit. 
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viii. No emissions of contaminates including the Wisconsin Administrative Code 

445.07 Table A:  http://docs.legis.wisconsin.gov/code/admin_code/nr/400/445.pdf 

c. The copy of the permit is attached to the RFP. 

2. Wisconsin Department of Natural Resources - Industrial Storm Water Discharge Permit Coverage  

dated August 15, 2011. 

3. Wisconsin Department of Natural Resources - Interim for Water Withdrawal from the Great Lakes 

Basin – dated July 30, 2010. 

4. Wisconsin Department of Natural Resources - Permit to Discharge – Expiration September 30, 

2014. 

5. City of Menasha - Significant Sewer Discharge Permit, 

 

Copies of the permits (2-5) are available upon request. 

 

Boiler Water Pretreatment System 

With the conversion from a total condensing generation facility to a CHP plant, there was a need 

to supply the make-up water to the condensate system from a normal operation of 20-30 percent and 

up to 100 percent for abnormal operations.  A General Electric Water & Process Technologies (GE) 

water pretreatment system was installed, to supply up to 100 percent of water requirements for Boilers 

3 and 4.  The water treatment equipment was leased from GE, and the lease was terminated in 

2009.  The equipment is still in place; however, it is not the property of the City of Menasha.  

Discussions with GE have indicated that any future owner of the plant could work with GE to 

determine a lease or ownership arrangement.   

 

The system main pieces of equipment are:  three parallel Multi Media Filters, two parallel Reverse 

Osmosis Machines, three Mixed Bed Deionizer, two finished water storage tanks, and an 

Allen-Bradley SLC505 control system.  The individual major pieces of equipment of the system are 

shown in Appendix 1.   

 

http://docs.legis.wisconsin.gov/code/admin_code/nr/400/445.pdf�
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Transaction Approach 
 

Notice of Intent to Bid 

The Request for Proposal (RFP) process is designed to first determine if there is interest in continuing 

operation of the facilities, or if there is only interest in purchasing plant for salvage or resale of 

components.  There will be a period of due diligence and information gathering for all parties expressing 

interest, and then a period when Menasha will determine the preferred party to move ahead with in 

contract negotiations.   

 

Options of Providing Notice of Intent to Bid 

Parties must indicate interest in either one or both of the following options: 

1. Intent to continue plant operations - Include discussion of what is envisioned of desiring to 

provide electric generation only, or as a unit in providing steam to the industrial customers.  Also 

provide indication if there is interest in converting the plant to another fuel including biomass. 

2. Intent to purchase plant equipment building / land - Equipment will either be purchased for reuse 

or for salvage value.  Interest and capabilities of being able to provide environmental cleanup for 

known issues should also be stated if this is likely to be included in the proposal. 

 

The Notice of Intent to Bid is not binding and is intended to provide an indication of the type of interest 

in the facility and also to describe the plan on how the transaction can be pursued.   

 

See attached Response Package in order to fill out Sections I-III for the Notice of Intent to Bid and the 

remaining sections for the full Proposal.   
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Schedule 

Activity Date 

Issue RFP August 26, 2013 

Data Gathering / Initial Due  
Diligence 

August 26- 
September 20, 2013 

Tours of Plant Scheduled September 9-20, 2013 

Parties Provide Written Questions  September 9, 2013 

Menasha to Publish Response to 
Written Questions September 13, 2013 

Notice of Intent to Bid September 20, 2013 

RFP Response Package Due  
(5 PM Central Time) November 8, 2013 

Short-list Proposals  December 31, 2013 

 

Criteria for Reviewing Proposals 

1. Clarity of the proposed plan to either operate or purchase plant equipment.   

2. Experience of the firm in completing the type of plan that is being proposed.   

3. Pricing and pricing approach.  

 

Proposal Responses and Inquiries 

Please direct any questions and send proposals to the Menasha Official Contact below.   

 

Official Contact: 

Thomas Butz P.E. 
Power System Engineering, Inc. 
10710 Town Square Drive NE, Suite 201 
Minneapolis, MN  55449 
Direct: (763) 783- 5343 
Fax:  (763) 755-7028 
E-mail:  butzt@powersystem.org 

mailto:butzt@powersystem.org�
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Appendix 1 
 

• One (1) - Multi Media Filter System 
• Three (3) - Multi Media Filters 
• Each 72" dia x 60" SSH, I 00 psig ASME Code Stamped 
• Each 42 FT3 Anthracite, 14 FT3 Gamet, 28 FT3 Sand, 28 FT3, Sand Subfill 
•  Each Normal Service Flow Rate Ill GPM and 220 GPM Peak 
•  Each Normal Flux Rate 7.8 GPM/FT3, and 3.9 GPM/FT'1 Peak 

 
• One (1) - Coagulant Feeder System 

•  Two (2) - Pumps (2 x 100%) 
•  Each 4 GPD at I 00 psig 

 
• One (1) - Acid Feeder System 

• Two (2) - Pumps (2 x 100%) 
• Each 6 GPD at I 00 psig 

 
• One (1) - Antiscalant Feeder System 

•  Two (2) - Pumps (2 x 100%) 
• Each 5 GPD at I 00 psig 

 
• One (1) -  Sodium Bisulfite Feeder System 

• Two (2) - Pumps (2 x 100%) 
• Each 10 GPD at 100 psig 

 
• One (1) - Reverse Osmosis System 

•  Two (2) - GE OSMO Pro-300 Reverse Osmosis Machines 
• Each 6-4-2 Array, 304L SS Housings, 72 Membranes 
• Each 75 HP, 3600 RPM, 460/3/60 TEFC Feed Pump Motor 
• Each 333 GPM at 693 FT TDH Feed Pump 
• Each 300 GPM Pennate Flow & 100 GPM Concentrate Flow, at 70-80% 

Recovery. 
 

• One (1) - Mixed Bed Deionizer System 
•  Three (3) - Mixed Beds 
•  Each 48" dia x 90" SSH, !50  psig ASME Code Stamp 
•  Each 20 FT3 Cation Resign, 30 FT3 Anion Resign 
•  Each Service Flow Rate 250 GPM 
•  Each Flux Rate 20.7 GPM/FT2 
•  Each Flow Rate/Resign Rate of 4.9 GPM/FT3 
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• One (1) - Treated Water Storage 

•  Two (2) - Storage Tanks 
•  Each 144" dia x 424" SSH 
•  Each 30,000 Gallon Capacity 
• Each FRP Construction, I" Fiberglass Insulation, Aluminum Cladding 
• Each Tank Heater 

 
• One (1) - Treated Water Forwarding System 

•  Two (2) - Forwarding Pumps 
•  Each 300 GPM at 200FT TDH 
•  Each 30 HP, 3600 GPM, 460/3/60 TEFC Motor 

 
• One (1) - Amine Cycle Condensate Polisher System 

• Two (2) - Amine Polishers 
• Each 42" dia x 72" SSH, 100 psig ASME Code Stamped 
•  Each 28 FT3 Resin 
•  Each Service Flow Rate xx GPM 
•  Each Flux Rate xx GPM/FT2 
•  Each Flow Rate/Resign Rate of xx GPM/FT3 

 
• One (1) - Sulfuric Acid Storage System 

• 66" dia x 132" Height 
• 2,000 gallon capacity 
•  Carbon Steel Construction 

 
• One (1) - Sulfuric Acid Metering System 

•  Two (2) - Metering Pumps 
•  Each 24 GPH at 100 psig 
• Each 0.5 HP, 1750 RPM, 460/3/60 TEFC Motor 
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City of Menasha, Wisconsin 

 
 
 
 
 
 
 
 
 
 
 

 
Summary of 

Proposals  
 
 
 
 
 
 
 
 
 
 
 
 

 
 

February 25, 2014 
 
  

Contact: Tom Butz 
10710 Town Square Drive 
Minneapolis, MN  55449 
Direct: 763-783-5343 
Fax: 763-755-7028 
Email: butzt@powersystem.org 
Web Site: www.powersystem.org 

 

Option 1:  Resume Operation of River 
                  Street Power Plant 
Option 2:  Purchase Equipment / 
Building / Land from River Street Power 
Plant 

mailto:butzt@powersystem.org�
http://www.powersystem.org/�
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Power System Engineering has been retained by the City of Menasha Wisconsin to write an Request for 
Proposal seeking a party to either resume operation of the Combined Heat and Power facility, or to 
purchase the facility for the purpose of selling the equipment for reuse or salvage.   The City has stated 
that their first choice is to get the facility back in operation, rather than sell the plant for reuse or salvage.   

PSE drafted the RFP based on the information provided by the City and sent out the RFP to two main areas 
of contacts 1) power marketing contacts that are in the primary business of buying and selling energy, and 
making purchases of assets.   2) a number of parties in the arena of salvage.   

There were a total of five proposals received within the timeframe of November 2013, and one proposal 
received later.   There was a follow-up questionnaire designed to provide clarity on what is included in the 
proposals, and is useful to help provide some clarity.   

Proposals received are the following and include a brief description to distinguish  

1) Stuart Millner and Associates – Salvage/sale only 
2) Surplus Investment Group – Salvage/Sale  
3) Interstate Construction Services – Salvage/Sale 
4) AIM Development USA - Salvage/Sale 
5) Environmental Plant Services – Asbestos removal only 
6) American Energy Holdings – Most recent Proposal - Purchase Entire Facility 

There some entities who provided a notice of intent to bid, and showed interest in the project, and there 
may be a chance where these contacts are useful in the future: 

1) Phoenix Equipment – They provided a response when asked if they were going to provide a 
proposal by saying that they were not going to provide a proposal because an asbestos survey has 
not been performed.   

2) MRD Group –  Conversations with MRD indicate they have an interest in putting in a bid of 
showing the costs of performing the asbestos survey, and salvaging the plant equipment.  The bid 
would include a range of a net dollar positions that they will commit to showing a high and low 
extreme.   

3) Rainbow Energy – showed some interest in developing the plant into a biomass facility and they 
haven’t communicated with us for over six weeks 

4) Alan Kern – SPC Global -  We have received a number of phone calls but never a proposal, and Mr. 
Kern has expressed an interest in buying equipment, but is looking for the City to state a price for 
the equipment.  It might be worth passing this contact along to anyone buying the plant to see if it 
would help to find another buyer for the equipment.   

5) The city also received an indication of interest from Northstar Export about possibly putting in a 
proposal.   

Initial comments 
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1) The parties that have provided proposals are ready to start finding buyers for the equipment as 
soon as possible. 

2) Phase I and Phase II environmental assessments will need to be completed before doing any 
demolition of the plant – otherwise there is no baseline or ability to identify the environmental 
liabilities before changing ownership of the property.     

3) If the assessments are performed by the buyer, it could result in a situation that is not 
advantageous to the City.    The exception to this would be if a buyer is willing to take on all 
environmental risks when purchasing the facilities.  

4) An asbestos survey must be completed before any removal of equipment in proximity to asbestos.  
The City will be in a better position if they are in control directing the survey.  The exception to this 
point is if the buyer is willing to take on all environmental risks when purchasing the facilities.    

5) A purchase contract will require a clear delineation of environmental responsibilities and risks with 
the information that is known at the time of drawing up the agreement.    

Overall comments on proposals received: 

1) There are no proposals to continue operation of the plant 
2) There are five proposals that can be considered “turn-key” of being a one stop shop but there are 

some issues that I think need to be addressed before moving ahead with any of the proposals 
3) The Environmental Plant Services proposal is the only one that deals with asbestos abatement, and 

I think it has the highest value in laying out this individual piece in defining a step forward. 
4) The proposal from American Energy Holdings is attractive in that it provides a cost certain 

agreement to turn over the plant to a party that is willing to take on all environmental risks, and 
end up with a plan to re-use the facility and have a net positive economic impact.  The huge 
concern that I have about this proposal is not being confident that they have the financial means 
to take on the risks associated with this type of project.  I would not sign a deal with this party 
unless they had the necessary credit or insurance from an entity like AON to provide the necessary 
backing to be able to pull off this type of project.   From discussions thus far, it appears that they 
are working with AON to provide the necessary credit and insurance.   

5) There is only one turn-key full-service proposal that includes a description of the total costs.  The 
other “turn-key” proposals are basically setting up a description of how the process will occur to 
seek to get enough revenue from the sale and savage of the plant to pay for the environmental 
remediation.    

6) This comment applies to all proposals, except American Energy Holdings:  The amount of costs for 
the asbestos cleanup, or any other environmental remediation is not known at this time, and the 
best indicators of the asbestos cleanup costs are from the Stuart Millner proposal, and the 
Environmental Plant Services proposal.  Without an asbestos survey, there is a limited 
understanding on what this will cost.  There is also a limited amount of information on how much 
revenue the sale and salvage of the equipment will bring.  It is also unclear if the equipment has 
resale value, or is only of value for salvage.  In summary, there is limited information available on 
whether the net costs will be greater than the revenues, and if the city  contracts with an entity to 
take on the project, there must be assurance that the entity has the financial means and 
experience to complete the project.    
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Specific Comments on proposals 

1. Stuart Millner – full offering, lots of experience, glitz etc, they seem to be very aggressive in 
wanting to do the work, but there are a number of examples when seeking clarification that there 
wasn’t a response.  They have a very strong desire to speak directly to the decision makers and they 
have mentioned that they are wanting an opportunity to make a presentation to the city.  They appear 
to be subbing out the work, and one item is the asbestos removal, and this piece is $1 million higher 
than Environmental Plant Services.   

2. Surplus investment group – one stop shop, seems like they have the capabilities, more references 
needed to know if they can do the work. 

3. ICS – most specific in costs and revenue sharing and they appear to be a viable candidate for the 
work 

4. Environmental Plant services – this is a very valuable quote on the asbestos removal and should 
prove useful when getting the survey completed. 

5. AIM Development USA– pretty light on details, but I am confident that they have the capabilities 
to do the work – one of their main people working on it is from Appleton, so it is the most local 
resource being considered. 

6. American Energy Holdings -  This is an attractive proposal in seeing a desired outcome of basically 
selling the plant for a dollar and having them take on all environmental risks.  The main concern on this 
proposal is their depth of financial means and experience to be able to pull off the deal.  There would 
need to be a number of follow-up questions to them finding out their capabilities and financial backing 
before it would be prudent to move ahead with signing a deal with them.   



Power System Engineering, Inc. 5  

 

Follow-up items on the survey 

1) Stuart Millner (items that were not answered are not assumed to be a “yes” or “no” and in seeking 
more information on the questions, PSE was not able to get a clear description if the item is 
included in the proposal) 
 

Yes No INCLUDED? 

    Purchase the land 

    Purchase the building 

    Purchase the equipment/other assets 

Yes   Sell large equipment 

Yes   Scrap materials/small equipment 

Yes  Conduct or outsource Phase 1 ESA1 

Yes 

 

Fund/pay for the Phase 1 ESA 

  Conduct or outsource Phase 2 ESA 

  Fund/pay for the Phase 2 ESA 

 Yes   Conduct or outsource asbestos survey 

    Fund/pay for the asbestos survey 

 Yes   Conduct or outsource asbestos removal 

    Fund/pay for asbestos removal 

 Yes   Conduct or outsource demo of facility 

 Yes   Fund/pay for demolition 

    Redevelopment of land post demolition 

1 – Environmental Site Assessment 

   Provide a detailed explanation of the proceeds and the cost to the City including the business 
plan. 
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What is SBMA Prepared To Do? 

 

• Be a true partner to MU and provide any related and appropriate assistance the 
company will ask for over the course of the contract. Development/Management of all 
aspects of the project from RFP to Completion, a Turn-Key Solution! 

• Implement our exclusive Power Plant Decommissioning Process (PPD) for managing the 
Decommissioning program at the MU Power plant.  

 

 

 

SBMA’s PPD program was created many years ago and has been implemented in one form 
or another in plants worldwide.  

 

• PPD addresses every requirement for the MU Plant decommissioning. 
• SBMA does not have to start from scratch to meet MU requirements…like a hand in 

glove....the fit is already there.  
 

 SBMA is qualified to: 

 Inventory the assets which are available. 
 Appraise those assets. 
 Complete an Environmental assessment  
 Market the assets on a LOCAL, REGIONAL, NATIONAL & INTERNATIONAL basis. 
 Manage the safe removal of all assets. 
 Provide a complete game plan – from beginning to end of the contract – and 

ensure the plant is delivered back to MU as promised. 
 Create cash flow from the beginning to the end of the contract. 
 Perfect a plan ensuring the best marketing strategy is implemented to create 

the greatest return, i.e.: 
• Private negotiated sales 
• Auctions of every type and variety 
• Recover the hidden value of assets in the plant like copper wire, motor 

control centers, transformers, ferrous and nonferrous metals. 
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2) Surplus Investment group 
a. Nothing received 

3) ICS 
a. Nothing received  

4) Environmental Plant Services 
a. all questions on survey were answered “no” and it is clear they are only offering asbestos 

abatement with the stated assumptions of what needs to be removed per their proposal. 
5) AIM Development USA 

 
 

Yes No INCLUDED? 

   no Purchase the land 

 Yes   Purchase the building 

 Yes   Purchase the equipment/other assets 

   Try / no Sell large equipment 

Yes  Scrap materials/small equipment 

Yes  Conduct or outsource Phase 1 ESA1 

 Yes  Fund/pay for the Phase 1 ESA 

 no Conduct or outsource Phase 2 ESA 

 no Fund/pay for the Phase 2 ESA 

 Yes   Conduct or outsource asbestos survey 

 Yes   Fund/pay for the asbestos survey 

 Yes   Conduct or outsource asbestos removal 

   no Fund/pay for asbestos removal 

 Yes   Conduct or outsource demo of facility 

 Yes   Fund/pay for demolition 

 Depend on 
phase 2   Redevelopment of land post demolition 



Power System Engineering, Inc. 8  

1 – Environmental Site Assessment 

 

The simple business plan of this structure would be to market the saleable equipment for a short 
period of time (most likely the window of time of the Phase 1, asbestos survey and demolition 
planning).   AIM Development USA then would self-perform the demolition after the site is asbestos 
free.  The demolition would be to take all of the equipment out and the structures down to the lowest 
slab elevation.  The lowest slabs and footings would remain in place. 

 

In the above described scenario AIM Development USA would pay $50K to owners.  If this structure is 
agreed to, we can move to finalize a binding bid. 

 

6) American Energy Holdings 
a. No response needed because their proposal was clear on all issues in the survey. 

 

Summary and recommendations 

This type of RFP process is difficult because of the range of uncertainties of costs and liabilities.   At the 
onset, the preference has been clearly stated to seek continued operation of the plant, either as a coal 
plant, or by repowering to a renewable fuel.  Based on all the proposals and discussions with potential 
parties, it doesn’t appear that there are any parties willing to pursue the option of continuing plant 
operations.  With the option of either resale or salvage, the remaining proposals provide a description on 
how to end up with the best outcome for the City.  The clear desire is to end up with a net positive cash 
position of balancing the costs of environmental remediation and the revenue from resale or salvage of 
plant equipment.   

At first glance, the proposal that provides the most clarity on costs and environmental liability would 
clearly be American Energy Holdings, and it would appear that this would be the first choice.  They are 
providing a valuable attribute of cost certainty among all other proposals not being specific on the cash 
position of the transaction.   The initial concern on this proposal is to determine if the proposed approach 
of selling the plant for one dollar, and being released of all environmental costs and liabilities is something 
that American Energy Holdings can deliver.  It is crucial to have measures in place to know that an entity 
can deliver on the agreement, to make sure the City is not left to finish up on a partial fulfillment of the 
contract.  There are  a number of crucial elements to evaluate to determine if American Energy Holdings 
can fulfill the agreement: 

 

1) Is there sufficient financial backing to make sure the contract can be fulfilled?  This uncertainty 
relates to the following areas: 
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a. How much will it cost for environmental assessments including the asbestos survey? 
i. Comment - This is not a wide range of cost uncertainty 

b. How much will it cost for environmental remediation? 
i. Comment – This provides a wide range of uncertainty, and the ranges considered 

should be something provided by American Energy Holdings to provide more 
certainty that the expected costs can be covered.  This involves more than only the 
costs for asbestos removal, but would also include all environmental costs 
expected.  The range of environmental cleanup costs will be significant due to the 
fact that the environmental assessments have not been performed.  If there is a 
performance bond provided that defines the outcome of the site being cleaned 
up, and not a specific dollar amount, this would provide the adequate hedge to 
deal with this concern.  If an insurance policy cannot be obtained to lock in the 
financial exposure to this element of cost, this could be considered a fatal flaw in 
the proposal, as there would be no way to arrive at a dollar amount for a 
performance guarantee that could provide assurance that American Energy 
Holdings can deliver on the agreement.   

c. How much will it cost for performing the removal of equipment for salvage or resale? 
i. Comment – This should be a fairly reasonable range of costs to come up with, and 

the costs provided in the proposal appear to be a good point for discussion.   The 
important element in the evaluation of this information is to know who is doing 
the work, and to get a more detailed understanding on the assumptions made in 
the projected costs.  

2) How much revenue is expected from the sale of equipment and salvage? 
a. Comment – This is the revenue side of the transaction and the reasonableness of the 

assumptions needs to be evaluated.  The assumption of salvage vs. resale should be used 
to provide a range of revenues that could be expected.   

3) What is the net position of the transaction from their perspective? 
a. Comment – Netting all costs and revenues for the ranges provided, the net position will be 

shown.  Again, they have provided one estimate, but the issue to further understand is the 
range of costs and revenues, and to be able to lock into the costs of the environmental 
remediation through some type of insurance policy.  This range can be used to determine 
a range of the net positions that can be used to arrive at the dollar amount of the 
performance guarantee.  The City needs to clearly understand how much can be a net loss 
for American Energy Holdings in the form of a financial guarantee that covers the 
transaction.   
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If the decision is to consider a party other than American Energy Holdings, it would appear that a follow-up 
proposal be provided by all parties and ask for the following:  

• What is a range of dollar positions (loss or gain) for the entity to perform the asbestos survey, 
perform the asbestos remediation, and the sale of all plant equipment for salvage.   

This baseline assumption will provide a “worse case” revenue scenario that doesn’t get into the more 
difficult speculation of the market value of seeking to sell the equipment for re-use.  Discussions with 
parties who have proposed indicate that the viability of selling equipment for re-use is not a likely 
outcome.   

If the proposals are to be evaluated at face value, and there is a decision to choose the most qualified 
party for doing the work, it appears that all parties have similar qualifications in terms of being able to 
perform the work.   From the discussions with all parties who have provided proposals, it appears that AIM 
Development USA would be a strong contender for performing the work of cleaning up the asbestos and 
removing the equipment.    

 
 
 

 



MENASHA UTILITIES 

SUMMARY OF REQUEST FOR PROPOSALS – 2013 RIVER STREET POWER PLANT 

 

Aeris Energy/American Energy Holdings – Purchase the property and repurpose the facility for light 
manufacturing.  Removal of added exterior structures and restore to original block structure and 
remove all internal contents. The purchase includes the transfer of environmental responsibility of the 
building including the asbestos abatement. 

Cost: Split 50/50 the cost to stop water from the canal thru the facility estimated at $29,100 in 
total  

Profit: $1.00 

AIM Development USA LLC (AIM) – Total land, building and asset purchase for selling of equipment or 
demolition of all equipment and buildings. 

Profit: $50,000 to purchase site complete.  AIM will perform and pay for asbestos survey, % of 
asset sales could be allocated back to Menasha but not set amount, management and 
supervision and costs for demolition paid by AIM, perform an updated Phase I of the land area, 
and lead process for potential redevelopment of land. 

Costs: Asbestos removal to be paid by Menasha, cost share ongoing environmental costs after 
demolition 

Environmental Plant Services (EPS) – Scope of project is a lump sum pricing to remove asbestos from 
the 4 boilers, all associated piping and equipment within the power plant  

Cost: $1,416,000 

Interstate Construction Services (ICS) – Demolish and abate structures and infrastructure 

Proposal A: Identify scope of removal and contents or select removal of specific elements under a 
management contract, Menasha retains real estate 

Cost: Minimum monthly consulting fee $15,000 to be deducted from asset sale proceeds plus a 
net bonus of 35% of sales. 

Profit: Menasha retains 65% of net recovery after paying performance of project scope 

Proposal B: ISC purchases the property and all associated assets for 80% of net proceeds. 

Profit or Cost: Unknown since did not provide detail of business plan 

 



Stuart B Millner & Associates (SBMA )- Investigate, inventory and identify the possibility of selected 
assets for reuse or salvage value.  Engage their partners to analyze the engineering scope, 
environmental cleanup and remediation necessary.  Hold auction for all saleable assets with the plant 
and try to sell the building and land to a prospect.  If no interest in purchase of building will engage a 
demolition partner to raze the building. 

Proposal A: Broker to sell all assets available and SBMA compensation is 10% commission 

Cost: Demolition and Environmental 

Profit: Menasha receives 90% from the sale of assets 

Proposal B: SBMA manage the entire process from beginning to end including hiring and overseeing the 
suitable remediation and demolition Company. 

Cost: $25,000 per month management fee 

Profit or Cost: Unknown since did not provide detail of business plan 

Surplus Investment Group – Marketing of non-performing usable assets/surplus, collaborative safety 
and environmental plan, complete and select demolition. 50/50 Partnership based on net profits of this 
project. 

Profit or Cost: Unknown since did not provide detail of business plan 

 

Other interested party – Email received from Northstar Export Co. on 2/20 but have not received a RFP 
Response 

As we discussed, my partners and I are setting up site visits to commence early to mid-March. We have 
been qualifying several prospective organizations who are interested in operating the facility as a utility, 
purchasing the equipment and prepping for re-use, or modifying for manufacturing. We are confident 
that we will be able to present at least one option that will address the city's long term goals for the 
property.   

 

 



General Information 
 
What have other vacant industrial properties sold for? 

The Glatfelter Paper site was sold to the City of Neenah for $1 
The Formost Dairy site was acquired by the City of Appleton with the company placing $500,000 
in escrow for environmental remediation.  The escrow amount was returned to Formost upon 
the sale of the property.  The net cost to the City was $0. 

 
What are similar sized properties valued? 

Another 30,000sq ft industrial building in the City has a value of approximately $500,000 
 
What offers has the city received? 

The City has no current proposals for continued operation of the facility as an electric 
generation facility.   
 
The City did receive a letter of intent from Greenwood Energy in 2011 for continued operation; 
an offer to purchase was never submitted.  Interest from other parties to operate as an electric 
generation facility never reached the letter of intent stage. 
 
There is one current proposal to reuse the facility for another manufacturing purpose, as well as 
several to partner with the city to clear the site. 

 
What equipment will be retained by the city/utility? 

The city plans to retain the switchgear for future reuse in substations. 
The radio system used by the utility will have to be transitioned following the sale as the 
transmitter is located on the River Street Power Plant building. 

 
What is the status of the GE equipment? 

The equipment has been sold by GE, some of the equipment has already been removed from 
the facility. 

 
What will the effect be on our utilities (sewer, water, electric)? 

Utility systems have capacity for industrial loads from a new user in the facility.  Specific loadings 
would need to be verified; however none of the proposals appear to have overly heavy loading 
for any of the utilities. 

 
What is the cost for the city to maintain the facility? 

Expenditures were $69,594 in 2013 and $75,278 in 2012 to heat and maintain the facility. 
 
What is the potential cost of asbestos abatement? 

Estimates range from $500,000 - $2,586,790 
 
What are the projected costs for demolition? 

Estimates range from $448,000 - $1,500,000 
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I.  RESPONDENT INFORMATION 
 
Corporate Name:  _____Aeris Energy, LLC   _____________________ 
 
Corporate Address:  _____417 Avenue A,       _________ _____________ 
    _____Gwinn, MI  49841-3002____ ______________ 
    ___________________________________________ 
    ___________________________________________ 
 
Parent’s Corporate Name: _____American Energy Holdings, LLC___________ 
 
Parent’s Corporate Address: _         Same as above                     _______________ 
    ___________________________________________ 
    ___________________________________________ 
 
Authorized Representative: 
  Name:   ____ Mark Carlson                                         ______ 
  Title:    ____ COO                                   ________________ 
  Phone:   _____920-915-9992                              ___________ 
  Fax:    _____N/A__________________________________ 
  E-mail:   _____mcarlson49@hotmail.com ________________ 
  Signature:   ___    Mark Carlson___________ _______________ 
 
Primary Contact: 
  Name:   ____ Mark Carlson                                         ______ 
  Title:    ____ COO                                   ________________ 
  Phone:   _____920-915-9992                              ___________ 
  Fax:    _____N/A__________________________________ 
  E-mail:   _____mcarlson49@hotmail.com ________________ 
  Signature:   ____  Mark Carlson__________________________ 
 
Please check one of the following: 
_____  Electric Utility 
_____  Power Marketer or Broker 
_____  IPP/EWG/QF 
_XX_  Other (please specify below): 
 
 
Skip to Proposed Plan 
 
 
 
 
 
 

mailto:_____mcarlson49@hotmail.com�
mailto:_____mcarlson49@hotmail.com�
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II.  NOTICE OF INTENT TO BID PHASE - TYPE OF PROPOSAL  
 

 (Both can be checked if desired):   
  1. __ Provide Continued Operations - Purchase Power Plant 
  2. X_ No Continued Operations - Purchase Plant Equipment for Resale or 
                           Salvage - and /or Purchase Building and Land 

 
 
III. NOTICE OF INTENT TO BID PHASE - EXECUTIVE SUMMARY 
 
Please give a brief description of the expected business plan.  This section is intended to 
provide a high level summary of how the transaction is expected to be structured.  This 
summary is not intended to be used to make a commitment of the type of proposal, 
(continued operation vs. purchasing equipment) but is intended to describe all options 
being considered and to include any issues and concerns that are known at the time of 
filing the notice of intent to bid.   
 
 
Skip to Proposed Plan 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 



Menasha Utilities 2013 River Street Power Plant Response Package 
 
 

 4 

ALL OF THE REMAINING ITEMS ARE FOR THE PROPOSAL PHASE 
 
IV.  TYPE OF PROPOSAL  
 

 (Check One):    
  1. __  Provide Continued Operations - Purchase Power Plant 
  2. _X  No Continued Operations - Purchase Plant Equipment for Resale or 
                            Salvage - and /or Purchase Building and Land 

 
V.  PROPOSAL PHASE - EXECUTIVE SUMMARY 
 
Please give a brief description of the proposal being submitted.  It is understood that there 
may still be issues that need to be resolved in the due diligence process, and they should 
be included in this summary.   
 
 
See Proposed Plan attached 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 



Menasha Utilities 2013 River Street Power Plant Response Package 
 
 

 5 

VI.  POWER SALE DESCRIPTION (Applicable to Continued Operation Type 1) 
 

A. Respondent is intending to sell power (capacity and energy) to the following: 
_____  MISO DA/RT Market and MISO Capacity Resource  
_____  Bilateral Finsched to MISO Member  
_____  Renewable Energy Credits for Biomass Conversion  
 N/A_  Other (please specify below): 

 
 
 
 
 

 
VII.  STEAM SALE DESCRIPTION  (Applicable to Continued Operation Type 1) 

A. Respondent is intending to consider the option below related to selling steam to 
Menasha industrial customers: 
_N/A_  Not Seeking to Sell Steam to Industrial Customers  
_____   Intending to Seek Steam Sales to Two Industrial Customers 

 
VIII.  Pricing  
 

A. Proposal Type 1 - Continue Plant Operations  
 

1. Plant Purchase Approach: 
 _____  Fixed Purchase Price 
   Price:__________________ 
 __X__  Other Approach (please specify below): 

 
 
See Proposed Plan 
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B. Proposal Type 2 - No Continued Plant Operations  
 

 
1. Plant Equipment Pricing Approach: 

 
 __X__  Fixed Price for All Equipment/Land/Building 

Price:___$ 1.00___________ 
 

 _____  Other Approach - Please describe below 
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IX.  FINANCIAL INFORMATION 
 
Please provide the following financial/credit information: 
 
If company is rated by S&P, Moody’s, and/or Fitch, please provide latest credit report (if 
responding company is not rated, then please provide for parent company and/or other 
guarantor): 
 

______ S&P    _____ Moody’s    _____ Fitch 
 
_____ Most recent SEC Form 10-K and most recent SEC Form 10-Q Report 
_____ Three most recent Annual Reports 
 
What form of performance security will be provided to support the proposal? 
 
 
Privately Held Company 
 
 
 
 
 

 
 
X.  FINANCING REQUIREMENTS 
 
Is new financing required to facilitate the desired transaction? 

_____ Yes    __X__ No 
 
If yes, have financing arrangements been made prior to submitting this proposal? 

_____ Yes    _____ No 
 
Please briefly describe proposed financing arrangements. 
 
 
N/A 
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XI.  ANTICIPATED REGULATORY APPROVALS 
 
The proposed transaction may require regulatory approval(s):  Please give name of 
agency, jurisdiction of agency, relevant statute under which approval is required, and 
responsibility for obtaining approvals. 
 

 
DNR, Local Canal/River Authority 
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XII.  REFERENCES 
 
Please provide contact information for any parties that had a similar business 
arrangement as to what is being proposed. 
 
 
AON Insurance – Jeff Uelmen 
 
Office:  952-807-0706 
Mobile – 612-819-2299 
 
jeff.uelmen@aon.com 
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Attachments: 
 
Proposal Plan 
Purchase Agreement 
Aerial of Property 
 

 



 
February 17, 2014 
 
 
Ms. Melanie Krause – General Manager 
Menasha Utilities 
Menasha, WI 
  
 
Dear Melanie, 
 
 
What follows is our written proposal for the former Menasha Utilities Steam and Power Generating Plant 
property located at 198 River Street, Menasha, WI. 
 
The intent is to re-purpose the facility and make it available for light manufacturing, metal fabrication, or 
similar use – turning it into a business that would create jobs and a tax base for the City of Menasha. 
  
To accomplish this:  our intent is the remove all of the added exterior structures, tanks, silo’s, conveyors, 
stacks, stairs, platforms, and handrail, etc. - and anything that surrounds the original block structure and to 
restore the building to its beginnings. This would include the removal of the bag house, coal conveyors and 
possibly the small southern garage/addition that had housed the RO system and current building boiler.  
Furthermore, our intent is to remove all internal structures, turbines, boilers, coal shoots, hoppers, basically 
removing the entire contents from all levels and modifying the floor to withstand heavy loads. The area will be 
cleaned up, landscaped, and debris removed along with all exterior non-essential projections removed. 
 
We are willing to purchase the property, and assume the transfer of the environmental responsibility of the 
building for $1.00 (one) Dollar.  The proposed purchase price was derived at after assembling the complete 
demolition costs below.  Considering the extensive loss that would be incurred if the facility was completely 
torn down, repurposing the facility seems like the only feasible solution.  The asbestos abatement from the 
boilers, and piping within the building would be the responsibility of Aeris Energy.  We would require the City 
of Menasha or Menasha Utilities to split the cost, (50/50), for stopping the water flowing from the Canal thru 
the facility and also the discharge of this water into the river.   
 
It is our intent to restore the facility to its original foot print or Historic Grandeur.  A client of Aeris Energy will 
be touring the facility Monday Feb 17th. This client has a need to be up and running within 4-6 months, with 
jobs ramping up to 75 -100 in 2 years or less.  A decision or indication of interest from the City would be need 
to be conveyed in the shortest time possible, preferably by Monday Feb 24th – as other locations are being 
considered.   
 
 
ACCEPTED BY: 
 
Name:  ____________________________________________ 
Title:  __________________________________ 
Date:  _____________________ 
 
 



 
 
 
COMPLETE DECONSTRUCTION / DEMOLITION COST DETAIL: 
 
REVENUE: 
SCRAP VALUE:  (Alter Metal Resources)     $    989,600 
 
EXPENSE: 
PHASE  1 for Asbestos determination (Veolia)  $      14,550 
ASBESTOS REMOVAL:   
 (TMC Improvements) (using this number) $    500,000 
 (Veolia)      $    800,000+ 
DECONSTRUCTION (Fagen)    $ 1,500,000 
CAUFER DAM (Lunda)     $       29,100 
 
TOTAL COST:        $ 2,043,650 
 
NET PROFIT / (LOSS)       $ 1,054,050  (LOSS) 
 



PURCHASE AGREEMENT  
 

This purchase agreement (the Agreement) is entered into as of __February 17__, 2014, between 
_________________________, of ___________________________ (Seller), and __Aeris_ 
Energy_____, an LLC, of ___Gwinn, MI_____________ (Buyer), for the transfer of the real 
estate and personal property located in the City of __Menasha  ____,  County of 
_Winnebago__, State of __Wisconsin___, described in exhibit A (the Premises). The parties 
enter into this Agreement subject to the terms and conditions set forth below. 
 
            SALE OF THE PREMISES  
 
 Seller agrees to sell all fixtures, improvements, appurtenances, tenements, and hereditaments 
located on the real estate described in Exhibit A (the Premises) subject to the terms of the lease 
of the premises; easements and restrictions of record and to zoning laws and ordinances affecting 
the Premises. Seller also agrees to sell to Buyer the personal property and equipment located at 
and associated on the Premises in accordance with the terms of this Agreement.  The property 
sold shall be identified by an inventory which shall be attached hereto as Exhibit B. 

 
     SALE OF THE PERSONAL PROPERTY  
 
 Seller and Buyer shall jointly inventory the property which is the subject of this agreement 
within 30 days of the execution hereof.  

 
               POSSESSION  
 
 Buyer shall receive possession of the Premises at the closing on this Agreement. 

 
        CONDITION OF THE PROPERTIES 
 

The Buyer represents and warrants to Seller that it has inspected the Properties and agrees to 
accept the Properties in their present “AS IS” condition, with no warranties concerning its 
condition or permitted use. 
 

The Buyer acknowledges that it has had the opportunity to investigate the environmental  
condition and history of the Properties and that it has had the opportunity to conduct its own 
investigation, and that Seller has furnished to the Buyer reports concerning the Properties.  These 
reports are referred to as the “Seller’s Disclosure.”  The documents that comprise the Seller’s 
Disclosure are listed in Exhibit __, attached to this Agreement and made a part of it.  The Buyer 
further acknowledges that: (I) the Seller has made no representation or warranty, express or 
implied, about the accuracy or completeness of the Seller’s Disclosure; (ii) the Buyer is not 
relying on the accuracy or completeness of the Seller’s Disclosure; and (iii) the Buyer is relying 
entirely on its own investigations and professional advice with respect to the Properties and 
entering into this Agreement.  The Buyer acknowledges that environmental contamination has 
been identified at various parcels of the Properties and that it has agreed to take the Properties 
subject to any and all environmental contamination, whether known or unknown. 
 



From and after closing: (I) the Buyer shall bear all responsibility and liability arising in  
respect of the Properties from any cause, whether or not such cause arose out of, or in connection 
with, acts or omissions prior to closing; (ii)the Buyer shall bear full responsibility for compliance 
with all environmental and all other requirements of federal, state, and local laws and regulations 
pertaining to the Properties, including, but not limited to, the requirements of the federal 
Comprehensive Environmental Response Compensation and Liability Act (“CERCLA”) and the 
State of Wisconsin Environmental Protection Statute, each as amended, regardless of whether the 
requirement for such compliance arose, or was caused by acts or omissions, prior to closing; (iii) 
the Buyer shall defend, indemnify, and hold harmless the Seller, whether in Seller’s capacity as 
owner, operator, generator, or any other capacity, from any and all responsibility and liability, 
including reasonable attorney and other professional fees and expenses, arising out of, or in 
connection with, (a) Seller’s purchase, ownership, use, possession, or sale of the Properties, or 
(b) any activities on the Properties by Seller or any of its predecessors in title and their respective 
officers, directors, employees, agents, members or shareholders; and (iv) the Buyer shall 
indemnify, and hold harmless the Seller from any and all damages, costs, charges, fees, 
assessments, remediation costs, legal fees or expenses or any kind of nature that may arise out of 
any environmental contamination or subsidence now or hereafter existing on the Properties, 
whether known or unknown, including any claims by persons who are not a part to this contract, 
and shall undertake any additional remediation.   
           

Buyer has independently determined that it will not utilize the Baseline Environmental  
Assessment provisions, and that it will not claim in any action or demand made by Seller or any 
third party any defense or exemption from liability under either State law or CERCLA, each as 
amended, to the extent any such claim or defense, if successful, would result in a claim being 
made against Seller.  Buyer further agrees that it will not assert in any action brought against it 
by Seller or any third party, the defense of Baseline Environmental Assessment or any other 
defense available to it under Part 201 or CERCLA. 
 

If Seller should receive notification from any third party, including local, state or federal 
environmental or mine safety agencies, regarding the environmental or safety status of the 
Properties, it will promptly provide Buyer with a copy of the notice or a written report 
summarizing any oral notification.  Buyer shall promptly and affirmatively respond to the notice 
and undertake any remediation required by law.  Seller agrees to cooperate with Buyer by 
providing non-privileged information it has in its possession relevant in responding to any such 
notice, but the duty of response rests with the Buyer.  If Buyer receives notice from any third 
party, including local, state or federal environmental or safety agencies, relating to the 
environmental or mine safety status of the Properties, it will promptly notify Seller and provide 
Seller assurance that Buyer will promptly and affirmatively address the identified matters.   

 
CASH SALE 

 
Delivery of the usual Bill of Sale conveying marketable title on tender of the Purchase 

Price. Payment of the Purchase Price is to be paid by wire transfer or certified bank check 
(immediate available funds). 
 
 



 
 

 
EARNEST MONEY DEPOSIT 

 
On the Effective Date (as defined below) of this Agreement, Buyer shall make an earnest 

money deposit of $___1.00_____ which shall be held by the Seller, in trust, and which shall be 
applied toward the Purchase Price at closing if the sale is consummated.  If this agreement does 
not result in the ownership of property by the Buyer, Seller agrees to refund the earnest money 
deposit. 
 

TAXES AND PRORATED ITEMS 
 

All personal property taxes shall be prorated with the Seller paying from the first of the 
year to the date of closing and the Purchaser paying thereafter.  All tax pro-rations shall be done 
on the basis of a calendar year retrospectively in accordance with local custom. 
 

CLOSING 
 

Closing shall take place at __City of Menasha Building____. If the closing takes place 
anywhere other than at   City of Menasha Building __, Buyer shall arrange for a representative 
with authority to update and mark up the commitment for title insurance as required under this 
Agreement to be present at the closing. If title can be conveyed in the condition required under 
this Agreement and all contingencies have been satisfied or waived, closing shall take place on a 
date and time as is mutually agreeable to the parties and as dictated by the ability and availability 
of Buyer’s lender, if any, to close, provided, however, that closing shall occur not later than _ 
March 3___, 2014 – or - To be determined  
 

PAYMENT OF FEES, CLOSING COSTS, ETC. 
 

Buyer shall pay all closing fees and all costs associated with filing of the Bill of Sale, if 
any. The parties agree that _____________________ shall prepare the required Bill of Sale and 
closing documents necessary to complete this transaction, that _________________________ 
shall conduct the closing, and that the cost of same, together with any settlement, document 
preparation, or disbursement fee, shall be borne by Buyer. Buyer shall pay the required transfer 
tax, the cost of an owner’s commitment and policy of title insurance.  Seller shall be responsible 
for recording fees relative to the discharge of Seller’s chattel mortgage, if any. At closing, the 
parties shall execute closing statements prepared by _______________________ and all income 
or other tax reporting documents as required by the _________________________. 
 

POSSESSION 
 
 Seller shall deliver possession of the Property at the time of the closing. 
 

 
 



RISK OF LOSS 
 

Seller and Buyer agree that the Risk of Loss shall follow the delivery of title. 
 

BUYER’S DEFAULT 
 

In the event of material default by Buyer under this Agreement, Seller may, as Seller’s 
sole option, declare a forfeiture of this Agreement and retain the deposit as liquidated damages. 

 
 

SELLER’S DEFAULT 
 

In the event of material default by Seller under this Agreement, Buyer may, at Buyer’s 
option, elect to enforce the terms of this Agreement, demand and be entitled to an immediate 
refund of Buyer’s entire deposit in full termination of this Agreement, or pursue any other legal 
or equitable remedy available to Buyer. 
 

BINDING AGREEMENT 
 

This Agreement shall bind and inure to the benefit of the heirs, executors, administrators, 
successors, and assigns of the respective parties. 

 
BROKERS 

 
Seller and Buyer represent and warrant to each other that they have not used or employed 

the services of any real estate brokers, sales agents, or finders in connection with the purchase 
and sale of the Property. 
 

TIME OF THE ESSENCE 
 

Time is of the essence of this Agreement, except that Buyer may waive this provision for 
the purpose of curing title defects. 
 

EFFECTIVE DATE 
 

The effective date of this Agreement, i.e., the date on which the timing provisions and 
contingencies of this Agreement begin (the Effective Date), shall be the date on which the last 
person to sign this document shall have signed the document. If the parties fail to insert the date 
they signed this Agreement beneath their signatures below, the Effective Date shall be the date 
on which Buyer received a fully executed copy of this document. IT IS THEREFORE VERY 
IMPORTANT FOR EACH PERSON SIGNING THIS DOCUMENT TO PLACE THE 
DATE OF SIGNING IN THE SPACE PROVIDED BELOW [HIS / HER] SIGNATURE. 
 

ENTIRE AGREEMENT/WRITTEN AGREEMENTS ONLY 
 

This Agreement contains the entire agreement between Seller and Buyer. There are no 



agreements, representations, statements, or understandings which have been relied on by Seller 
or Buyer which are not stated in this Agreement. IT IS THE PARTIES’ INTENT IN THEIR 
DEALINGS THAT IF IT IS NOT IN WRITING, IT IS NOT ENFORCEABLE. This Agreement 
(and written and signed addenda, if any) cannot be modified, altered, or otherwise amended 
without a writing being duly signed or initialed, as the case may be, by both Seller and Buyer. 
The parties agree that facsimile signatures and duly initialed changes are legally enforceable 
provided the applicable writing contains such signature or initials of all parties to this 
Agreement. 

 
ACCORDINGLY, Seller and Buyer have executed this Purchase Agreement as of the 

date written below. 
 

 
 
Seller 

  

 
____________________________________
____________________________ 
Dated: _____________________________ 
 

 
 

 

 
Buyer 

  

 
_________________________________ 
__Aeris Energy, LLC___________ 
Dated: _____________________________ 

 
 

 

 





 

Estimated Economic Impacts of a 100-employee Specialty Food Manufacturing Enterprise  
When Located in the Fox Cities 

Prepared by Fox Cities Regional Partnership for use by the City of Menasha 

    Direct Indirect Induced Total 
             
             
 

Fruit and Vegetable Preserving and Specialty 
Food Manufacturing 

Employment 100 46 43 189 
 

Sales/Output $36,746,537  $10,099,706  $4,548,792  $51,395,034  
 

       

         Employment Sales/Output 

Industry Indirect Induced Total Ripple Effects Indirect Induced Total Ripple Effects 

Restaurants and Other Eating Places 0 5 5 $16,330  $155,854  $172,184  

Fruit and Vegetable Preserving and Specialty 
Food Manufacturing 4 0 4 $1,385,466  $23,814  $1,409,280  

Management of Companies and Enterprises 3 0 4 $523,747  $29,089  $552,837  

Vegetable and Melon Farming 3 0 3 $549,636  $8,755  $558,392  

Oilseed and Grain Farming 3 0 3 $420,308  $3,397  $423,704  

General Medical and Surgical Hospitals 0 3 3 $2  $266,352  $266,353  

Boiler, Tank, and Shipping Container 
Manufacturing 2 0 2 $519,447  $1,790  $521,237  



Converted Paper Product Manufacturing 2 0 2 $608,868  $11,975  $620,843  

General Freight Trucking 2 0 2 $348,772  $27,250  $376,021  

Fruit and Tree Nut Farming 2 0 2 $368,152  $6,905  $375,057  

Animal Slaughtering and Processing 2 0 2 $640,724  $44,599  $685,323  

Professional and Commercial Equipment and 
Supplies Merchant Wholesalers 1 0 1 $149,192  $22,840  $172,031  

Grocery Stores 0 1 1 $1,301  $84,146  $85,447  

Other Food Manufacturing 1 0 1 $496,858  $22,675  $519,533  

Colleges, Universities, and Professional Schools 0 1 1 $227  $76,979  $77,206  

Machinery, Equipment, and Supplies Merchant 
Wholesalers 1 0 1 $181,757  $23,897  $205,654  

Fishing 1 0 1 $45,882  $2,052  $47,934  

Cattle Ranching and Farming 1 0 1 $133,348  $10,905  $144,252  

Nursing Care Facilities (Skilled Nursing 
Facilities) 0 1 1 $1  $42,698  $42,699  

Wholesale Electronic Markets and Agents and 
Brokers 1 0 1 $130,794  $26,406  $157,200  

Department Stores 0 1 1 $951  $54,963  $55,914  

Services to Buildings and Dwellings 1 0 1 $37,074  $11,511  $48,585  

Insurance Carriers 0 1 1 $15,553  $188,181  $203,734  

Offices of Physicians 0 1 1 $2  $138,425  $138,428  

Grocery and Related Product Merchant 
Wholesalers 1 0 1 $119,181  $23,759  $142,939  

Elementary and Secondary Schools 0 1 1 $0  $28,568  $28,568  

Traveler Accommodation 0 1 1 $5,896  $43,001  $48,897  



Individual and Family Services 0 1 1 $2  $26,620  $26,621  

Automobile Dealers 0 1 1 $786  $41,867  $42,653  

Clothing Stores 0 1 1 $603  $38,658  $39,261  

Automotive Repair and Maintenance 0 1 1 $17,415  $63,773  $81,188  

Building Material and Supplies Dealers 0 1 1 $720  $39,245  $39,965  

Employment Services 0 0 1 $14,038  $14,862  $28,900  

Cut and Sew Apparel Manufacturing 0 1 1 $111  $46,851  $46,962  

Other General Merchandise Stores 0 1 1 $848  $48,530  $49,378  

Religious Organizations 0 1 1 $0  $28,655  $28,655  

Depository Credit Intermediation 0 0 1 $76,167  $83,508  $159,674  

Home Health Care Services 0 1 1 $0  $28,124  $28,124  

Dairy Product Manufacturing 1 0 1 $299,926  $23,649  $323,575  

Specialized Freight Trucking 1 0 1 $93,202  $10,901  $104,103  

Plastics Product Manufacturing 1 0 1 $159,384  $20,259  $179,642  

Advertising, Public Relations, and Related 
Services 0 0 1 $108,084  $25,310  $133,394  

Hardware, and Plumbing and Heating Equipment 
and Supplies Merchant Wholesalers 0 0 1 $75,816  $8,930  $84,747  

Other Ambulatory Health Care Services 0 1 1 $43  $65,081  $65,124  

Child Day Care Services 0 1 1 $2  $21,081  $21,083  

Household Appliances and Electrical and 
Electronic Goods Merchant Wholesalers 0 0 1 $68,116  $12,164  $80,280  

Motor Vehicle and Motor Vehicle Parts and 
Supplies Merchant Wholesalers 0 0 1 $85,625  $11,841  $97,466  

       

       



  Employment Sales/Output 

Industry Indirect Induced Total Ripple Effects Indirect Induced Total Ripple Effects 

Restaurants and Other Eating Places 0.0049 0.0467 0.0516 0.0004 0.0042 0.0047 

Fruit and Vegetable Preserving and Specialty 
Food Manufacturing 0.0377 0.0006 0.0384 0.0377 0.0006 0.0384 

Management of Companies and Enterprises 0.0342 0.002 0.0362 0.0143 0.0008 0.015 

Vegetable and Melon Farming 0.0337 0.0006 0.0343 0.015 0.0002 0.0152 

Oilseed and Grain Farming 0.0324 0.0003 0.0326 0.0114 0.0001 0.0115 

General Medical and Surgical Hospitals 0 0.031 0.031 0 0.0072 0.0072 

Boiler, Tank, and Shipping Container 
Manufacturing 0.0225 0.0001 0.0226 0.0141 0 0.0142 

Converted Paper Product Manufacturing 0.021 0.0004 0.0214 0.0166 0.0003 0.0169 

General Freight Trucking 0.0185 0.0014 0.0199 0.0095 0.0007 0.0102 

Fruit and Tree Nut Farming 0.0193 0.0004 0.0197 0.01 0.0002 0.0102 

Animal Slaughtering and Processing 0.0165 0.0012 0.0177 0.0174 0.0012 0.0187 

Professional and Commercial Equipment and 
Supplies Merchant Wholesalers 0.0126 0.002 0.0146 0.0041 0.0006 0.0047 

Grocery Stores 0.0002 0.0128 0.013 0 0.0023 0.0023 

Other Food Manufacturing 0.0122 0.0006 0.0128 0.0135 0.0006 0.0141 

Colleges, Universities, and Professional Schools 0 0.0119 0.0119 0 0.0021 0.0021 

Machinery, Equipment, and Supplies Merchant 
Wholesalers 0.0096 0.0013 0.0109 0.0049 0.0007 0.0056 

Fishing 0.0099 0.0004 0.0104 0.0012 0.0001 0.0013 

Cattle Ranching and Farming 0.0083 0.0007 0.009 0.0036 0.0003 0.0039 



Nursing Care Facilities (Skilled Nursing 
Facilities) 0 0.009 0.009 0 0.0012 0.0012 

Wholesale Electronic Markets and Agents and 
Brokers 0.0072 0.0015 0.0087 0.0036 0.0007 0.0043 

Department Stores 0.0001 0.0084 0.0086 0 0.0015 0.0015 

Services to Buildings and Dwellings 0.0065 0.002 0.0086 0.001 0.0003 0.0013 

Insurance Carriers 0.0006 0.0078 0.0085 0.0004 0.0051 0.0055 

Offices of Physicians 0 0.0084 0.0084 0 0.0038 0.0038 

Grocery and Related Product Merchant 
Wholesalers 0.0069 0.0013 0.0083 0.0032 0.0006 0.0039 

Elementary and Secondary Schools 0 0.008 0.008 0 0.0008 0.0008 

Traveler Accommodation 0.0009 0.0067 0.0076 0.0002 0.0012 0.0013 

Individual and Family Services 0 0.0073 0.0073 0 0.0007 0.0007 

Automobile Dealers 0.0001 0.007 0.0072 0 0.0011 0.0012 

Clothing Stores 0.0001 0.007 0.0071 0 0.0011 0.0011 

Automotive Repair and Maintenance 0.0015 0.0056 0.0071 0.0005 0.0017 0.0022 

Building Material and Supplies Dealers 0.0001 0.0068 0.0069 0 0.0011 0.0011 

Employment Services 0.0034 0.0034 0.0068 0.0004 0.0004 0.0008 

Cut and Sew Apparel Manufacturing 0 0.0067 0.0067 0 0.0013 0.0013 

Other General Merchandise Stores 0.0001 0.0066 0.0067 0 0.0013 0.0013 

Religious Organizations 0 0.0067 0.0067 0 0.0008 0.0008 

Depository Credit Intermediation 0.0032 0.0034 0.0066 0.0021 0.0023 0.0043 

Home Health Care Services 0 0.0065 0.0065 0 0.0008 0.0008 

Dairy Product Manufacturing 0.0058 0.0004 0.0063 0.0082 0.0006 0.0088 

Specialized Freight Trucking 0.0055 0.0007 0.0062 0.0025 0.0003 0.0028 

Plastics Product Manufacturing 0.0052 0.0007 0.0059 0.0043 0.0006 0.0049 

Advertising, Public Relations, and Related 
Services 0.0048 0.001 0.0058 0.0029 0.0007 0.0036 



Hardware, and Plumbing and Heating Equipment 
and Supplies Merchant Wholesalers 0.005 0.0006 0.0056 0.0021 0.0002 0.0023 

Other Ambulatory Health Care Services 0 0.0055 0.0055 0 0.0018 0.0018 

Child Day Care Services 0 0.0054 0.0054 0 0.0006 0.0006 

Household Appliances and Electrical and 
Electronic Goods Merchant Wholesalers 0.0045 0.0008 0.0052 0.0019 0.0003 0.0022 

Motor Vehicle and Motor Vehicle Parts and 
Supplies Merchant Wholesalers 0.0045 0.0006 0.0052 0.0023 0.0003 0.0027 

       

       Industry   Direct Indirect Induced Total 
 

Fruit and Vegetable Preserving and Specialty 
Food Manufacturing 

Employment 1 0.46 0.43 1.89 
 

Sales/Output 1 0.27 0.12 1.4 
 Source: JobsEQ(R). 

      Accessed 2/21/2014 10:46 AM 
      

        



 

ESTIMATED ECONOMIC IMPACTS OF A 100-EMPLOYEE SPECIALTY FOOD MANUFACTURING ENTERPRISE  
WHEN LOCATED IN THE FOX CITIES 

PREPARED BY FOX CITIES REGIONAL PARTNERSHIP FOR USE BY THE CITY OF MENASHA 

INDUSTRY   DIRECT INDIRECT INDUCED TOTAL 
 

FRUIT AND VEGETABLE PRESERVING AND SPECIALTY 
FOOD MANUFACTURING 

EMPLOYMENT 50 23 21 94 
 

SALES/OUTPUT $18,373,269  $5,049,853  $2,274,396  $25,697,517  
 

       

         EMPLOYMENT SALES/OUTPUT 

INDUSTRY INDIRECT INDUCED TOTAL RIPPLE 
EFFECTS INDIRECT INDUCED TOTAL RIPPLE 

EFFECTS 

RESTAURANTS AND OTHER EATING PLACES 0 2 3 $8,165  $77,927  $86,092  

FRUIT AND VEGETABLE PRESERVING AND SPECIALTY 
FOOD MANUFACTURING 2 0 2 $692,733  $11,907  $704,640  

MANAGEMENT OF COMPANIES AND ENTERPRISES 2 0 2 $261,874  $14,545  $276,418  

VEGETABLE AND MELON FARMING 2 0 2 $274,818  $4,378  $279,196  

OILSEED AND GRAIN FARMING 2 0 2 $210,154  $1,698  $211,852  

GENERAL MEDICAL AND SURGICAL HOSPITALS 0 2 2 $1  $133,176  $133,177  
BOILER, TANK, AND SHIPPING CONTAINER 
MANUFACTURING 1 0 1 $259,724  $895  $260,618  

CONVERTED PAPER PRODUCT MANUFACTURING 1 0 1 $304,434  $5,988  $310,422  

GENERAL FREIGHT TRUCKING 1 0 1 $174,386  $13,625  $188,011  



FRUIT AND TREE NUT FARMING 1 0 1 $184,076  $3,453  $187,529  

ANIMAL SLAUGHTERING AND PROCESSING 1 0 1 $320,362  $22,299  $342,662  

PROFESSIONAL AND COMMERCIAL EQUIPMENT AND 
SUPPLIES MERCHANT WHOLESALERS 1 0 1 $74,596  $11,420  $86,016  

GROCERY STORES 0 1 1 $651  $42,073  $42,724  

OTHER FOOD MANUFACTURING 1 0 1 $248,429  $11,338  $259,767  
COLLEGES, UNIVERSITIES, AND PROFESSIONAL 
SCHOOLS 0 1 1 $114  $38,489  $38,603  
MACHINERY, EQUIPMENT, AND SUPPLIES MERCHANT 
WHOLESALERS 0 0 1 $90,878  $11,948  $102,827  

FISHING 0 0 1 $22,941  $1,026  $23,967  

       

         EMPLOYMENT SALES/OUTPUT 

INDUSTRY INDIRECT INDUCED TOTAL RIPPLE 
EFFECTS INDIRECT INDUCED TOTAL RIPPLE 

EFFECTS 

RESTAURANTS AND OTHER EATING PLACES 0.0049 0.0467 0.0516 0.0004 0.0042 0.0047 

FRUIT AND VEGETABLE PRESERVING AND SPECIALTY 
FOOD MANUFACTURING 0.0377 0.0006 0.0384 0.0377 0.0006 0.0384 

MANAGEMENT OF COMPANIES AND ENTERPRISES 0.0342 0.002 0.0362 0.0143 0.0008 0.015 

VEGETABLE AND MELON FARMING 0.0337 0.0006 0.0343 0.015 0.0002 0.0152 

OILSEED AND GRAIN FARMING 0.0324 0.0003 0.0326 0.0114 0.0001 0.0115 

GENERAL MEDICAL AND SURGICAL HOSPITALS 0 0.031 0.031 0 0.0072 0.0072 
BOILER, TANK, AND SHIPPING CONTAINER 
MANUFACTURING 0.0225 0.0001 0.0226 0.0141 0 0.0142 

CONVERTED PAPER PRODUCT MANUFACTURING 0.021 0.0004 0.0214 0.0166 0.0003 0.0169 

GENERAL FREIGHT TRUCKING 0.0185 0.0014 0.0199 0.0095 0.0007 0.0102 

FRUIT AND TREE NUT FARMING 0.0193 0.0004 0.0197 0.01 0.0002 0.0102 

ANIMAL SLAUGHTERING AND PROCESSING 0.0165 0.0012 0.0177 0.0174 0.0012 0.0187 



PROFESSIONAL AND COMMERCIAL EQUIPMENT AND 
SUPPLIES MERCHANT WHOLESALERS 0.0126 0.002 0.0146 0.0041 0.0006 0.0047 

GROCERY STORES 0.0002 0.0128 0.013 0 0.0023 0.0023 

OTHER FOOD MANUFACTURING 0.0122 0.0006 0.0128 0.0135 0.0006 0.0141 
COLLEGES, UNIVERSITIES, AND PROFESSIONAL 
SCHOOLS 0 0.0119 0.0119 0 0.0021 0.0021 
MACHINERY, EQUIPMENT, AND SUPPLIES MERCHANT 
WHOLESALERS 0.0096 0.0013 0.0109 0.0049 0.0007 0.0056 

FISHING 0.0099 0.0004 0.0104 0.0012 0.0001 0.0013 

       

       INDUSTRY   DIRECT INDIRECT INDUCED TOTAL 
 

FRUIT AND VEGETABLE PRESERVING AND SPECIALTY 
FOOD MANUFACTURING 

EMPLOYMENT 1 0.46 0.43 1.89 
 

SALES/OUTPUT 1 0.27 0.12 1.4 
 

SOURCE: JOBSEQ(R). 
      ACCESSED 2/25/2014 12:48 PM 
       

 









































































































































































































































































 
 
 
 
 
 

 
Date: February 25, 2014 
 
To: Menasha Utilities Commission 
 
From:   Melanie Krause, General Manager 
 
RE: 198 River Street Power Plant 
 
 
 
Currently the River Street Power Plant does not serve a purpose for Menasha Utilities and Staff  
 
recommends that the facility be sold. 
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